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We’re hoping that the Board of Directors will give us the authorisation we need to
move on to the next stage.

We really do believe that the Micro-GYM could be a bestselling product.

Adding cosmetics to our range is an ideal opportunity to stretch our brand.

I’m always worried that the equipment will break down when I’m giving a
presentation.

A complete breakdown of costs is included in the report.

Try to come up with an innovative business idea that could be developed by your
company.

Is it important in your line of business to be able to present your ideas
professionally?

It’s important that the product you suggest meets a need that is not catered for at
present.

One way of making your presentation more interesting is by setting your audience
a challenge.

The two firms have collaborated to produce an exciting new range of sportswear.

The way in which you come across as a person is almost more important than the
content of your presentation.

authorisation (n)

bestselling (adj)
bestselling product/service

brand (n)
stretch a brand

break down (phr v)

breakdown (n)
breakdown of 
costs/figures etc

business (n)
business idea (n)

line of business (n)

cater for (phr v)
cater for a demand/need

challenge (n)
set a challenge

collaborate (v)

come across (phr v)

\ÆO…T´raI"zeIS´n\

\Æbest"selIN\
\bestÆselIN
"prÅdøkt\"s‰…v´s\

\brœnd\
\ÆstretS ´ "brœnd\

\ÆbreIk "daUn\

\"breikdaUn\
\ÆbreIkdaUn ´v
"kÅsts\"fIg´z\

\"bIzn´s\
\"bIzn´s aIÆdI´\

\ÆlaIn ´v "bIzn´s\

\"keIt´ ÆfO…\
\ÆkeIt´ fO… ´
dI"mA…nd\"ni…d\

\"tSœl´ndZ\
\Æset ´ "tSœl´ndZ\

\k´"lœb´reIt\

\Ækøm ´"krÅs\
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come up with (phr v)

complement (v)

corporate vision (n)
share corporate vision

cost (v)
be fully costed

departure (n)
be a (completely) new 
departure for …

develop (v)
develop a design/
prototype

dry up (phr v)

expectation (n)
build up expectations

finding (n)
main findings (n pl)

focus group (n)
set up a focus group

global economy (n)

\køm "øp wID\

\"kÅmpl´ment\

\ÆkO…p´r´t "vIZ´n\
\ÆSe´ ÆkO…p´r´t "vIZ´n\

\kÅst\
\bI ÆfUlI "kÅst´d\

\dI"pA…tS´\
\bi… ´ Æ“k´mpli…tlI‘
Ænju… dI"pA…tS´ fO…\

\dI"vel´p\
\dIÆvel´p ´
dI"zaIn\"pr´Ut´taIp\

\ÆdraI "øp\

\Æekspek"teIS´n\
\ÆbIld øp
Æekspek"teIS´nz\

\"faIndIN\
\ÆmeIn "faIndINz\

\"f´Uk´s Ægru…p\
\Æset øp ´ "f´Uk´s
Ægru…p\

\gl´Ub´l I"kÅn´mI\

Try to come up with an innovative idea for a product or service.

The new product or service should complement the products or services currently
on offer.

‘We think you’re going to be as excited about this product as we are’ is a way of
sharing corporate vision with your audience.

The Micro-GYM has been fully costed – a breakdown is included in the report.

Selling mobile phones in-store is a completely new departure for us.

How long did it take to develop the prototype?

I’m always frightened I won’t know what to say next and that I might dry up
completely.

Building up an audience’s expectations of a product is the best way of keeping
their interest.

The chart below highlights our main findings.

They set up several focus groups to find out what consumers wanted.

Do you think national stereotypes still hold true in an increasingly global
economy?
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go-ahead (n)
give sb the go-ahead

go blank
sb’s mind goes blank

go down (phr v)
go down well

go dry
sb’s mouth goes dry

go for (phr v)

go funny

go quiet

go wrong

hands-on (adj)

highlight (v)

incur (v)
incur costs

innovation (n)

itemise (v)

\"g´U´Æhed\
\ÆgIv sømb´dI D´
"g´v´Æhed\

\Æg´U "blœNk\
\sømb´dIz ÆmaInd
g´Uz "blœNk\

\Æg´U "daUn\
\Æg´U daUn "wel\

\Æg´U "draI\
\sømb´dIz "maUT
g´Uz ÆdraI\

\"g´U ÆfO…\

\Æg´U "fønI\

\Æg´U "kwaI´t\

\Æg´U "rÅN\

\"hœndzÅn\

\"haIlaIt\

\In"k‰…\
\InÆk‰… "kÅsts\

\ÆIn´"veIS´n\

\"aIt´maIz\

We need the Board of Directors to give us the go-ahead before we move on to
the next stage.

My mind just went blank and I had no idea what to say next.

Jokes go down well in some countries but not in others.

When you’re nervous your mouth tends to go dry.

American audiences tend to go for jokes and clever remarks.

My microphone went funny and I sounded like Darth Vadar out of Star Wars!

I hate that moment just before you start speaking when the audience goes quiet.

The technology went wrong and ruined the whole presentation.

‘Intrapreneurs’ are hands-on managers who make things happen.

Our findings are highlighted in the chart below.

Selling the product online would incur extra costs initially.

Innovation is essential to any good business.

Costs of manufacturing, packaging and advertising are all itemised.
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major player (n)

marketing opportunity (n)

presentation (n)
presentation style (n)

price (v)
be priced at $100/ 
¤650/£2,500 etc

product (n)
product effort/ 
features/testing (n)

project budget (n)

prototype (n)

provider (n)
a leading provider of …

quote (v)
quote figures/statistics

run out of (phr v)
run out of time/
money etc

run over (phr v)
run over schedule

\ÆmeIdZ´ "pleI´\

\"mA…k´tIN Åp´Ætju…n´tI\

\Æprez´n"teIS´n\
\prez´n"teIS´n ÆstaIl\

\praIs\
\bI praIst ´t…\

\"prÅdøkt\
\"prÅdøkt
Æef´t\Æfi…tS´z\ÆtestIN\

\"prÅdZekt ÆbødZ´t\

\"pr´Ut´taIp\

\pr´"vaId´\
\´ Æli…dIN pr´"vaId´ ´v\

\kw´Ut\
\Ækw´Ut
"fIg´z\st´"tIstIks\

\røn "aUt ´v\
\røn ÆaUt ´v
"taIm\"mønI\

\røn "´Uv´\
\røn Æ´Uv´ "skedju…l\

Microsoft is a major player in the computer software industry.

122 million overweight people in the USA is a disgraceful statistic but it represents
a wonderful marketing opportunity for us!

Different countries are characterised by their different presentation styles.

The Micro-GYM would probably be priced at around $35.

Product testing is still being carried out.

40% of our project budget went into constructing the prototype.

A prototype is a model of something, made before it is produced in large
quantities.

As one of the world’s leading providers of fitness training equipment, we pride
ourselves on quality and reliability.

You need to quote some statistics to make your presentation interesting but don’t
overdo it.

If you have too much material to present, you may find yourself running out of
time.

Audiences hate it when speakers run over schedule.
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selling point (n)

sideline (n)
a sideline to …

structure (v)
structure a talk/ 
presentation

switch off (phr v)

techno (adj)

untapped (adj)
an untapped market

wrap up (phr v)
to wrap things up …

\"selIN ÆpOInt\

\"saIdlaIn\
\´ "saIdlaIn Ætu…\

\"strøktS´\
\ÆstrøktS´ ´
"tO…k\Æprez´n"teIS´n\

\ÆswItS "Åf\

\"tekn´U\

\Æøn"tœpt\
\´n Æøntœpt "mA…k´t\

\Ærœp "øp\
\t´ Ærœp TINz "øp\

During the development phase of a product it’s important to think about its main
selling points.

The new range of products have been an enormously successful sideline to our
main business.

Writing the main points of your presentation on cards will help you to structure
your talk.

Your audience may switch off altogether if you don’t make them laugh within the
first five minutes.

Be too techno and your audience may think you’re showing off.

There’s obviously a largely untapped market for this type of workout system.

OK, to wrap things up, I’d just like to add that the Micro-GYM has been fully
costed and a breakdown is included in the report.




